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Company Background

GreenChek Technology Inc. (OTCBB: GCHK) has developed a proprietary,
hydrogen-generating system that helps internal combustion engines burn fuel
more cleanly and efficiently. The Company’s Onboard Hydrogen Generation
(OHG) system produces and then injects hydrogen gas into a regular internal
combustion engine. Hydrogen enhances the combustion process by allowing
a more complete fuel burn while significantly reducing harmful emissions
typically consisting of unspent fuel. The Company’s flagship ERD-1.0TM sys-
tem is compatible with any internal combustion engine regardless of fuel type
(gasoline, diesel, ethanol, propane or natural gas).

The ERD 1.0™ system has been proven reliable over a test period exceeding
two years. Independent trials conducted by a third party demonstrated that
the Company’s technology lowers emissions by as much as 50%, reduces fuel
consumption, increases horsepower, improves engine life, reduces mainte-

Please carefully read the risks and disclaimer section at the end of this report.



Analyst: Victor Sula,Ph.D.

Initial Report
September 24th, 2008

nance costs and requires only minimal driver maintenance and intervention.

GCHK is forming partnerships with Fortune 500 companies such as TNT and Norbert Dentressangle Group,
as well as with the French government and conducting field trials of its technology. During 2008, the Company
plans to launch its OHG system in America, Europe and Asia, with the intent of commencing product sales in
early 2009.

The Company’s goal is to sell 13,500 ERD units in 2009. Assuming this sales level is achieved, GCHK could turn
cash flow positive in 2009 and record net profits of $6.9 million next year on revenues of $48.6 million.

Investment Highlights

Product strengths facilitate rapid market rollout

Tests of GCHK's proprietary ERD-1.0TM system over a two-year period have proven the system’s dependability,
effectiveness and stability. The ERD-1.0TM device can be retrofitted on existing vehicles to reduce fuel consump-
tion and harmful CO2 emissions while also increasing power. Because of the technology’s scalability and ver-
satility, future versions will be readily adaptable to different engine
types, enabling the Company to address sales opportunities in a va-
riety of industry verticals.

The ERD system is the only OHG product with two years of testing
data and proven reliability and performance results. The Company
has begun the process of patenting the unique aspects of its technol-

ogy.
5-15% fuel savings possible with ERD system

Based on current U.S. fuel prices and fuel consumption of 40,000
liters/year, GCHK estimates its ERD system can produce at least 5%
fuel savings and pay for itself within 12 months. For European de-
ployments, higher fuel costs will result in an even shorter payback
period. Drivers who install an ERD 1.0TM system are likely to enjoy
15% mid-range mileage savings. Based on the device’s 4,000 Euro
suggested retail price, users can recoup their investment in fewer
than 16 tank fill-ups (i.e. 4,000 Euro/200 Euro savings per tank=15.9
fill-ups). A motorist driving 120,000 miles per year will recover his
investment in the ERD device in approximately four months at the
mid-range 15% savings rate. This estimate is based on 120,000 miles
per year, 2,400 miles per tank of gas and 50 fill-ups per year.

Please carefully read the risks and disclaimer section at the end of this report.
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Distribution agreements support year-end 2008 launch

The Company has secured distribution partners in Europe who have the financial resources and ability to attract
customers on a pan-European basis. GreenChek has distributor relationships with Thompson National Trans-
portation (TNT), the world’s largest transportation company, and TESEL. GCHK is also negotiating a relation-
ship with France’s largest transportation company, has begun discussions with German and Italian companies
and is talking with Slovakia Railway. The Company anticipates commercially introducing its ERD system in the
third quarter of 2008 and commencing product sales in the first quarter of 2009.

Revenue stream beginning in 2009

In 2009, the Company has a goal of selling more than 13,500 ERD units at an average wholesale price of 4,000
Euro per unit. If this sales level is achieved, GCHK’s 2009 revenues could exceed $48.6 million. Going forward,
GreenChek anticipates 60% average annual growth and revenues exceeding $185 million by 2012.

First mover competitive advantage

GCHK has the industry’s first commercially viable hydrogen fuel cell technology and plans to introduce its ERD
device in late 2008. As a result, the Company will enjoy a first mover advantage in most transportation markets,
including rail and trucking.

Emissions trading credits will fuel demand for GreenChek’s technology

GCHK’s technology can also be used in conjunction with the Kyoto Protocol’s Clean Development Mechanism to
reduce greenhouse gas emissions, generate carbon emission receipts (CERs) and make money selling CERs.

GreenChek Business Model

The Company develops and plans to market combustion enhancement systems for the transportation and in-
dustrial power markets based on pre-packaged, onboard hydrogen generator (OHG) technology. GCHK plans
to introduce the first commercially viable hydrogen fuel enhancement system (ERD-1.0TM OHG System) in late
2008. The device can be retrofitted on existing vehicles to reduce fuel consumption and harmful emissions and
increase power. The system works by feeding small amounts of hydrogen and oxygen into the engine, accelerat-
ing the flame spread during combustion, and forcing more of the vaporized fuel to combust during the initial
phase of the power stroke.

The Company plans to focus on transportation segments where the ERD-1.0TM system can provide exceptional
returns because of high fuel costs and Kyoto Protocol Treaty emissions penalties. These include heavy-duty
vehicles, light trucks, ships and locomotives. Because of the scalability and versatility of OHG technology, the
Company believes future versions of its system will be readily adaptable to additional industry verticals. Some
of these verticals may include commercial and recreational marine, aviation, mining, agriculture and forestry.
A system is also being developed for smaller engines, and GCHK is working on larger scale versions for power

Please carefully read the risks and disclaimer section at the end of this report.
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plant, research and laboratory applications.

GCHK has formed a strategic alliance with Jiaxin Group, a Chinese manufacturing consortium which will pro-
vide the Company with manufacturing expertise, global distribution and logistics. GCHK plans to utilize Ji-
axin’s lean manufacturing “just in time” model to ensure timely, cost-effective manufacturing.

Strategy
GCHK'’s growth strategy will combines organic growth with complementary acquisitions. The Company has
successfully tested its OHG technology and is pursuing acquisitions that can enhance the technology’s potential

and expand the Company’s distribution reach.

The Company’s goal is to become the leading global manufacturer of OHG devices for transportation and indus-
trial generative power applications. This will be accomplished by:

J Developing industry-specific products for each major market segment;

. Establishing relationships with manufacturers and distributors globally;

. Pursuing selective acquisitions of similar or complementary businesses;

J Participating in the carbon credit market; and

. Increasing awareness of GCHK’s brand and the cost/environmental benefits of its technology.

Implementation plan
The Company has developed a two-phase plan for commercializing its technology:
The pre-commercialization phase involves:

. Testing (2005-2008);

o Field trials (commencing December 2007);
. Third party verification (completed March 2008); and
. Government agency accreditation (2008).

During pre-commercialization, GCHK expects to establish partnerships with the following field trial partici-

pants:

o Slovakia Railway (Size of locomotive fleet = 700);

o Thompson National Transportation (TNT) (Size of fleet = 10,000);
o Norbert-Dentressangle (Size of fleet =8000); and

Please carefully read the risks and disclaimer section at the end of this report.
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. The French government.

The commercialization phase is planned for the third quarter of 2008 with product sales commencing in early
2009.

Marketing

GCHK will deploy a centralized distribution structure with support from its channel partner network. The Com-
pany will focus its marketing efforts in Europe, America and Asia.

Europe

GCHK'’s European distribution partner TESEL was selected based on multiple criteria, including financial re-
sources, the ability to integrate GCHK’s processes and its ability to attract customers on a pan-European basis.

In addition, the Company is negotiating an agreement with Thompson National Transportation (TNT), the
world’s largest transportation company; talking with France’s largest transportation company; discussing ar-

rangements with German and Italian companies, and negotiating with Slovakia Railway:.

GCHK is scheduled to begin product trials in these countries in 2008. The distribution expectations regarding its
European distributors call for 6,084 heavy vehicle installations by year-end 2009.

Asia

The Company will begin evaluating Asian channel partners in the third quarter of 2008.

Please carefully read the risks and disclaimer section at the end of this report.
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Technology and Products

Technology

The value of using hydrogen to enhance combustion in internal combustion
engines has been extensively researched and repeatedly proven. The benefits
are real and have been well-documented in hundreds of practical applica-
tions using on-road vehicles.

Hydrogen is considered a near-perfect energy carrier. Compared to conven-
tional fuels, hydrogen has the advantages of being non-toxic, renewable,
clean, cheap and producing more energy per pound. Hydrogen burns more
rapidly than hydrocarbon fuels because its molecules are smaller. In addi-
tion, hydrogen molecules enter combustion reactions at higher velocity, have
lower activation energy and incur more molecular collisions than heavier
molecules’. These characteristics make it possible to use mixtures of hydro-
gen and conventional hydrocarbon fuels to reduce emissions of unburned
hydrocarbons.

Installation and maintenance

OHG systems take only a few hours to install and are generally add-on systems that can be removed from one
vehicle and reinstalled on another. Maintenance entails refilling the hydrogen generator with water each time
the gas tank is filled. System electrodes never need replacement.

ERD-1.0TM OHG System

The ERD-1.0™ OHG System has been proven reliable in more than two years of testing. The compact, self-con-
tained ERD-1.0 system can be retrofitted on any type of internal combustion engine to enhance the combustion
process, regardless of fuel type (gasoline, diesel, ethanol, jet fuel or propane/natural gas). Installing the hydrogen
generator requires no modifications to the engine, which continues to run on conventional gasoline or diesel.
The device doesn’t harm the existing fuel supply system or interfere with the vehicle’s electronics. In addition,
the installation is non-intrusive; the engine reverts to normal operation if the unit shuts down for any reason.

The ERD unit produces an amalgamation of hydrogen and oxygen gases exclusively on demand and at minus-
cule pressure when the engine is operating. These gases are transported to the engine where they are entirely
consumed in the combustion procedure. The ERD unit improves engine performance and efficiency by enhanc-
ing combustion of the air-fuel amalgam. The supplemental hydrogen functions as an octane adjunct.

OHG encourages a more complete burn of the fuel load. The majority of emissions from conventional engines
are unspent fuel. Since OHG combusts more of the fuel, there are fewer emissions. The table below shows the
emission reduction that may be achieved using GCHK’s system.

Please carefully read the risks and disclaimer section at the end of this report.
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Decreased emissions

Emission Percent
Reduction
Particulate matter (PM) 23%
Carbon Monoxide (CO) 18%
Carbon Dioxide (CO2) 11%
Hydroflourocarbons (HFC) 17%
Nitrogen Oxides (NOXx) 18%

Source: Company presentation

Basic assumptions used for the table below:

Gas tank size = 400 gallons (average size 18 wheeler);
Cost per gallon = $4.70 (current diesel fuel average? )
Miles per gallon = 6 (average)

Miles per tank = 2,400 (400 gals. x 6 mpg)

Cost per fill-up = $1,880 (400 gals. x $4.70)

Miles per year = 120,000 (average per year)

Calculation of saving from ERD-1.0ru

ERD-1.0 Extra Miles Savings Per
% MPG Savings Per Tank Tank Fill-Up
+5% 120 $94
+10% 240 $188
+15% 360 $292
+20% 480 $376
+25% 600 $470

Source: Company information

Based on 15% mid-range mileage savings, $300 installation costs and $4,500 unit purchase costs, ERD system
users may recoup their investment in fewer than 16 tank fill-ups (i.e. $4,500/$292 savings per tank and 15.9 fill-

ups).

*‘www.fuelgaugereport.com

Please carefully read the risks and disclaimer section at the end of this report.
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A motorist driving 120,000 miles per year may recover his investment in the device in just four months at the
mid-range 15% mileage savings rate. This estimate is based on driving 120,000 miles per year and assumes 2,400
miles per tank or 50 fill-ups per year.

Estimated ERD-1.0TM savings

Year +5% +10% +15%
1 $4,700 $9,400 $14,100
2 $4,700 $9,400 $14,100
3 $4,700 $9,400 $14,100
4 $4,700 $9,400 $14,100
5 $4,700 $9,400 $14,100
Total Savings $23,500 $47,000 $70,500

Source: Company information

In a September 2008 press release, GCHK announced that initial in-house testing of ERD 1.0 systems generated
results that exceeded the Company’s goal of an 8% reduction in carbon dioxide emissions and an 8% reduction
in gasoline consumption.

Industry Outlook

—

Fuel optimization technologies

Consumers and most businesses are negatively impacted by rapidly rising fuel prices. A 2006 survey by Con-
sumer Reports magazine found that more than one-third of American drivers were considering replacing their
current vehicle with something more fuel-efficient.

Technologies that improve fuel efficiency are defined as devices or designs that control valve timing, reduce
engine friction, improve transmission efficiency or reduce other losses. At present, fuel-saving systems include
technologies such as fuel cells, battery-powered vehicles, hybrid vehicles, alternative fuels and other emission
reduction alternatives such as diesel oxidation catalysts and diesel particulate filters.

The global market for fuel optimization technologies was estimated at $35.3 billion in 2005 and is forecast to rise
to $66.1 billion by 2011. The transportation sector is by far the largest market for fuel optimization technologies.
This market was estimated at $27.8 billion in 2005 and is likely to exceed $52 billion by 2011.

Please carefully read the risks and disclaimer section at the end of this report.
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Global market for fuel optimization technologies, $ billion
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The U.S. government and other world governments have a strong interest in promoting technologies that reduce
dependence on imported oil. As a result, these governments support the development and commercialization of
fuel optimization technologies through government-funded R&D, tax incentives and other policy initiatives.

The U.S. Department of Energy is involved in six fuel efficiency programs. The total cost of these projects is esti-
mated at $14 million. Experts estimate that these technologies may reduce fuel use 10% for all highway vehicles
by 2025 and save over one million barrels of oil per day. These projects support the DOE goal of improving in-
ternal combustion engine efficiency from 30% to 45% for light-duty vehicles such as passenger cars and SUVs by
2010 and from 40% to 55% for heavy-duty vehicles by 2013. ?

Automotive industry

In 2007, more than 73 million motor vehicles, including cars, vans, trucks and buses, were produced worldwide.
This level of output is equivalent to a global turnover of $2.5 trillion*. If vehicle manufacturing were a country; it
would comprise the world’s sixth largest economy. The automotive industry is also a major innovator, investing
almost $110 billion annually in research, development and production.

In the United States, automobile manufacturing it is the single largest manufacturing enterprise in terms of total
value of products, value added by manufacture, and number of wage-earners employed. One of every six Amer-
ican businesses is dependent on automotive manufacturing, distribution, servicing or use of motor vehicles. In a
typical year, automotive manufacturing accounts for 5% of the nation’s GDP, 16% of all durable goods shipments
and 6% of all manufacturing employment.

There are approximately 240 million light vehicles operating in the United States. Worldwide, there were ap-
proximately 800 million cars and light trucks on the road in 2006. By 2020, the number of vehicles operating
worldwide is expected to exceed one billion. U.S. production of heavy duty interstate trucks in the Class 8 ve-
hicles ranges from 200,000 to 300,000 units annually.

Please carefully read the risks and disclaimer section at the end of this report.
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Annual U.S. light vehicle sales (Millions of units)
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Source: hitp:/[www.cargroup.org/documents/MEMA-Final2-08-07_000.pdf

In current dollars, the industry has expanded from just over $100 billion per year in the late 1970s to nearly $500
billion in 1999, which was its all-time high. Gross output declined in 2000-01, rose to $436 billion in 2002, but then
fell again to $424 billion in 2004. Industry revenues in 2006 were about $699 billion.

The European Union is another very large market for heavy-duty vehicles, with more than 300,000 heavy trucks
sold in 2007.

E.U. heavy-duty vehicle registrations

400,000 B Heavy Commercial Vahicles over 16t
350,000 Heavy Buses & Coaches over 16t 312,100
300.000 286,200
’ 246,500 263,900
250,000 219,000
200,000
150,000
100,000
50,000 1,300 2,900 2,600 4,200 3,600
0
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Source:www.acea.belindex.php/news/news_detail/new_vehicle_registrations_by_country/
Petroleum market

The price of a barrel of benchmark WTI crude recently dropped to $97 on assumptions that turmoil on Wall
Street and the worsening credit crisis may weaken the global economy and cut demand for raw materials.

Please carefully read the risks and disclaimer section at the end of this report.
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Crude oil prices have dropped about $50, or 35%, since surging to a record $147.27 per barrel on July 11th, mainly
due to weakening U.S. and European economies and a rising dollar, which has gained 12% against the euro since
April 23rd. Many analysts see a near-term price floor for crude oil at levels as low as $80 or $100 per barrel.

NYMEX Crude Oil Futures
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Although crude oil prices have fallen in recent weeks, the long-term outlook suggests rising prices based on
forecasts for steadily increasing energy demand. The Energy Information Administration, which compiles en-
ergy consumption and price statistics for the U.S. government, forecasts a 50% increase in world energy demand
between 2005 and 2030 which will require a 28.2 million per day increase in fuel supplies to meet demand versus
2005 consumption levels of 84.3 million barrels per day.

Retail gasoline prices

Nationally, falling oil prices are dragging down the price of both gasoline and diesel fuel. According to the En-
ergy Information Administration, weekly prices of regular-grade gasoline, which peaked at $4.11 per gallon on
July 14, averaged $3.81 per gallon the week of August 11, a decrease of 30 cents. Diesel fuel fell from $4.76 per
gallon on July 14 to $4.35 on August 11, a drop of 41 cents. Gasoline prices have fallen more than 43 cents from
record high average prices of $4.11 reported by AAA on July 17, but are still 95 cents above last year’s Septem-
ber prices. Average 2008 retail gasoline and diesel prices are forecast at $3.61 and $4.09 per gallon, respectively,
compared with prices of $2.81 for gasoline and $2.88 for diesel in 2007. Gasoline and diesel prices are expected
to average $3.88 and $4.26 per gallon, respectively, in 2009.°

Gasoline supplies are impacted by crude oil supplies and refinery output, imports and gasoline inventories. In
April 2008, crude oil prices represented about 73% of the retail price of gasoline. In 2007, crude oil prices ac-
counted for about 58% of the average retail price of a gallon of regular grade gasoline.

Please carefully read the risks and disclaimer section at the end of this report.
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2000 to 2007 Average 2007 Average
Retail Price: $1.91 Retail Price: $2.80

Distribution &
Marketing
Refinig Costs &
profits
Federal & State
Taxes

Crude
48% Qil

What We Pay For In a Gallon of Regular Gasoline
(April 2008)
Retail Price. $3.46/gallon

Taxes 11%

Distribution & Marketing

Refining

Crude Oil

Source: www.eia.doe.gov/bookshelf/brochures/gasolinepricesprimer/index.html

Please carefully read the risks and disclaimer section at the end of this report.
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Profitability Outlook

—

GCHK has developed and plans to commercialize an Onboard Hydrogen Generation (OHG) technology that
enables internal combustion engines to operate more efficiently while also reducing carbon and other emissions.
The Company is working with several European partners, including TNT and the Norbert Dentressangle Group,
to commercialize its OHG technology and expects to commence product sales in early 2009. In the first year fol-
lowing the product’s launch, GCHK expects to sell more than 13,500 ERD units at wholesale prices averaging

4,000 Euro per unit.

Sales forecast, units

2008E 2009E 2010E 2011E 2012E

ERD HGV 0 6,084 15,000 18,240 22,800
ERD Auto 0 7,344 12,360 13,920 20,400
Locomotives 0 144 624 1,260 1,332
Buses 0 0 276 636 936
Sales price, $
ERD HGV 4,000 Euro
ERD Auto 50% of HGV pricing
Locomotives 400% of HGV pricing
Buses 100% of HGV pricing

Source: Analyst estimates

If these unit sales targets are achieved, GCHK is likely to report after-tax profits of $6.9 million in 2009 on rev-
enues of $48.6 million. Going forward, the Company targets 60% average annual sales growth and $185 million

in revenues by 2012.

Please carefully read the risks and disclaimer section at the end of this report.
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Income forecast, $ Thousands

2008E 2009E 2010E 2011E 2012E
Total Revenue - 48,618 112,260 145,260 184,920
Cost of revenue - 33,667 72,566 91,310 119,246
Gross Profit - 14,951 39,694 53,950 65,674
Expenses
Marketing 10 1,255 2,124 4,596 7,884
R&D 298 2,394 3,774 4,246 6,208
General and Administrative 563 721 882 993 1,241
Total Expense 871 4,370 6,781 9,835 15,332
Net Income Before Tax -871 10,581 32,913 44,115 50,341
Income Taxes (34%) -296 3,598 11,190 14,999 17,116
Net Income After Tax -575 6,984 21,723 29,116 33,225

Source: Analyst estimates

Valuation

The transition to a low-emissions global economy offer significant growth opportunities for technology com-
panies such as GCHK which are developing emissions- reducing OHG devices for transportation and general
power applications. The market for CO2 emissions mitigation is forecast to exceed $500 billion per year, accord-
ing to Stern Review. Given a long-term outlook for high oil prices, technology solutions such as GCHK’s OHG
system that improve engine efficiency have the potential to rapidly garner market share and support triple-digit
revenue growth.

To derive a target price for GCHK, we looked at technology companies offering similar or competing technolo-
gies such as fuel cell technology and hybrid electric. Because of their immense growth potential, these compa-
nies were recently trading at Price/Sales multiples significantly above the S&P 500 average. Given its proprietary
technology, distribution partnerships, short timeframe to commercial sales and high growth potential, we think
GCHK should be valued at the peer group median Price/Sales multiple.

Please carefully read the risks and disclaimer section at the end of this report.
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Comparative analysis

Company name Ticker Share Mrkt. Cap. Sales estimates,

17-Sep-08 Symbol Price $ Mn 2008 2008 2009
Ballard Power Systems Inc. | BLDP $3.90 320 4.74 3.56 67 90 33%
Hydrogenics Corp. HYGS $0.66 61 1.53 1.02 40 60 50%
Ener1 Inc. HEV $5.76 604 286.26 15.01 2 40 1808%
FuelCell Energy Inc. FCEL $6.16 424 4.28 3.29 99 129 30%
Plug Power Inc. PLUG $2.17 191 10.61 8.68 18 22 22%
Quantum Fuel Systems QTWW $1.13 105.6 4.16 1.17 25 90 255%
Median 4.51 3.42 42%

Source: Yahoo Finance

The peer group companies were recently trading at forward Price/Sales multiples ranging from a low of one
times sales for Hydrogenics Corp. to a high of 15 times sales for Ener1 Inc. The median forward Price/Sales mul-
tiple for the peer group was 3.4 times sales.

To determine a target price for GCHK, we multiplied our $48.6 million 2009 sales estimate by the peer median
4.5 times Price/Sales multiple. The resulting market capitalization target is $219 million. Dividing this amount
by 63.98 million shares outstanding, we obtain a $3.42 share price target, As a result, we are initiating coverage
of GCHK Energy Resources Ltd. with a Speculative Buy rating and a $3.42 price target.

We believe these shares offer good upside potential for investors but encourage readers to consider the risk
factors cited below before making an investment. GCHK must overcome many hurdles to achieve sustainable
growth and profitability.

Please carefully read the risks and disclaimer section at the end of this report.
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Risk Factors

Development-stage business

GCHK has no appreciable revenues and has no signed agreements for commercial sales of its products. Despite
optimistic management forecasts, there is no assurance that the Company will be able to successfully commer-
cialize its products and establish a viable business.

Unproven product potential

Although two years of testing have proven the cost and environmental advantages of GCHK’s technology, this
doesn’t guarantee that the Company’s technology will perform reliably in the field. The possibility exists that a
competitor’s technology may prove more reliable and cost-effective over time. In addition, GCHK will be re-
quired to make ongoing R&D investments to maintain its technology advantage and first mover status.

Additional financing required for product launch

GCHK will likely need to obtain additional financing to complete its business plan. Equity financing will dilute
the interests of existing shareholders and debt financing will increase risk. If the Company fails to obtain suf-
ficient funding, plans to launch its products could stall, affecting our valuation model.

Please carefully read the risks and disclaimer section at the end of this report.
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Management

The Company has recruited experienced executives from the transportation industry for its management team
and board of directors.

Lincoln Parke Mr. Parke has more than 20 years of management experience, includ-
et (©120) ing experience in mergers and acquisitions, managing emerging tech-
nologies and international outsourced manufacturing management.
Mr. Parke has held board positions with financial, manufacturing and
distribution businesses in Canada and China, and has helped take
both Chinese and American companies public through stock offerings.
Among other accomplishments, Mr. Parke implemented leading-edge
information systems for financial, distribution and manufacturing op-
erations for Sol Produce, an international produce distributor, and Ji-
axin Group, a Chinese manufacturing consortium. Mr. Parke also led
the development of the first online medical database for personal and
institutional use in 1998. These experiences furthered his interest in
combining technology with real-world business applications. He is a
graduate of the University of Toronto and holds a Bachelor of Com-
merce degree.

Donald Walling Mr. Walling directs project planning for GCHK and also oversees ac-
Director of Strategic Planning count executive teams in Toronto and Europe. He has more than 22
years of business experience and has held senior executive positions
with Deak International, Thomas Cook, Ingram Micro, Information
Technology Institute, Symantec and GWL Reality. His career spans
many industries and disciplines, including IT, professional services,
consulting, banking, utilities and energy. He also ran his own man-
agement consulting business for five years, later partnering with an
international consulting firm in Toronto. His clients included Inco and
Canada Waste Management. He has taught management courses at
the Schulich School of Business (York University), and holds a mas-
ter’s degree in project management. Mr. Walling has also taught proj-
ect management courses for the Ontario provincial government.

Antoinette Boquiren Ms. Boquiren brings to the Company extensive experience in financial
Chief Financial Officer management and compliance issues. She is a Certified Public Accoun-
tant with 15 years of experience in business management and account-
ing. Ms. Boquiren has been a partner at Global Forensic Consultants
Ltd., a Hong Kong-based firm specializing in forensic accounting and
providing investigative accounting services to clients in Asia, United
Kingdom and the United States since 2006. She graduated with honors
from the University of Alberta, Canada, with a bachelor’s degree in
mathematics and statistics in 1989 and a Bachelor of Arts in psychol-
ogy from the University of British Columbia, Canada, in 1992. She is a
Certified Fraud Examiner (CFE), Forensic Certified Public Accountant
(CPA) and Business Valuator Accredited in Litigation (BVAL).

Please carefully read the risks and disclaimer section at the end of this report.
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Disclaimer

DO NOT BASE ANY INVESTMENT DECISION UPON ANY MATERIALS FOUND ON THIS REPORT. We are not registered as a securities broker-dealer or an investment
adviser either with the U.S. Securities and Exchange Commission (the “SEC”) or with any state securities regulatory authority. We are neither licensed nor qualified to provide
investment advice.

The information contained in our report should be viewed as commercial advertisement and is not intended to be investment advice. The report is not provided to any particular
individual with a view toward their individual circumstances. The information contained in our report is not an offer to buy or sell securities. We distribute opinions, comments
and information free of charge exclusively to individuals who wish to receive them.

Our newsletter and website have been prepared for informational purposes only and are not intended to be used as a complete source of information on any particular company.
An individual should never invest in the securities of any of the companies profiled based solely on information contained in our report. Individuals should assume that all
information contained in the report about profiled companies is not trustworthy unless verified by their own independent research.

Any individual who chooses to invest in any securities should do so with caution. Investing in securities is speculative and carries a high degree of risk; you may lose some or
all of the money that is invested. Always research your own investments and consult with a registered investment advisor or licensed stock broker before investing.

The report is a service of BlueWave Advisors, LLC, a financial public relations firm that has been compensated by the companies profiled. All direct and third party compensa-
tion received has been disclosed within each individual profile in accordance with section 17(b) of the Securities Act of 1933. This compensation constitutes a conflict of interest
as to our ability to remain objective in our communication regarding the profiled companies. BlueWave Advisors, LLC, and/or its affiliated will hold, buy, and sell securities in
the companies profiled. When compensated in shares, all readers should be aware that is our policy to liquidate all shares immediately. We reserve the right to buy or sell the
shares of any the companies mentioned in any materials we produce at any time. This compensation constitutes a conflict of interest as to our ability to remain objective in our
communication regarding the profiled companies. BeaconEquity.com is a Web site wholly-owned by BlueWave Advisors, LLC. BlueWave Advisors, LLC has been compensated
one hundred thousand dollars from Pine Mountain Ventures, a shareholder of GCHK, as a marketing budget to manage a comprehensive investor awareness program including
the creation and distribution of this report as well as other investor relations efforts.

Information contained in our report will contain “forward looking statements” as defined under Section 27A of the Securities Act of 1933 and Section 21B of the Securities Ex-
change Act of 1934. Subscribers are cautioned not to place undue reliance upon these forward looking statements. These forward looking statements are subject to a number of
known and unknown risks and uncertainties outside of our control that could cause actual operations or results to differ materially from those anticipated. Factors that could
affect performance include, but are not limited to, those factors that are discussed in each profiled company’s most recent reports or registration statements filed with the SEC.
You should consider these factors in evaluating the forward looking statements included in the report and not place undue reliance upon such statements.

We are committed to providing factual information on the companies that are profiled. However, we do not provide any assurance as to the accuracy or completeness of the
information provided, including information regarding a profiled company’s plans or ability to effect any planned or proposed actions. We have no first-hand knowledge of any
profiled company’s operations and therefore cannot comment on their capabilities, intent, resources, nor experience and we make no attempt to do so. Statistical information,
dollar amounts, and market size data was provided by the subject company and related sources which we believe to be reliable.

To the fullest extent of the law, we will not be liable to any person or entity for the quality, accuracy, completeness, reliability, or timeliness of the information provided in the
report, or for any direct, indirect, consequential, incidental, special or punitive damages that may arise out of the use of information we provide to any person or entity (includ-
ing, but not limited to, lost profits, loss of opportunities, trading losses, and damages that may result from any inaccuracy or incompleteness of this information).

We encourage you to invest carefully and read investment information available at the websites of the SEC at http://www.sec.gov and FINRA at http://www.finra.org.

All decisions are made solely by the analyst and independent of outside parties or influence.

I, Victor Sula, Ph.D, the author of this report, certify that the material and views presented herein represent my personal opinion regarding the content and securities included
in this report. In no way has my opinion been influenced by outside parties, nor has my compensation been either directly or indirectly tied to the performance of any security
listed. I certify that I do not currently own, nor will own and shares or securities in any of the companies featured in this report.

Victor Sula, Ph.D. - Senior Analyst

Victor Sula, Ph.D. has held the position of Senior Analyst with several independent investment research firms since 2004. Prior to 2004, Mr. Sula held Senior Financial Consul-
tant positions within the World Bank sponsored Agency for Restructuring and Enterprise Assistance and TACIS sponsored Center for Productivity and Competitiveness of
Moldova, where he was involved in corporate reorganization and liquidation. He is also employed as Associate Professor at the Academy of Economic Studies of Moldova. Mr.

Sula earned his Ph.D. degree in 2001 and bachelor’s degree in Finance in 1997 from the Academy of Economic Studies of Moldova. Mr. Sula is currently a level III candidate in
the CFA program.
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